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From the
President’s Desk…

Even while we find ourselves enforcing the most rigorous

underwriting standards and credit approval processes in our

history, Metropolitan National Bank enjoyed continued, stable

growth during the first half of 2008, in an environment that has

proven precarious for so many of our competitors. I am very

happy to be able to report that Metropolitan National Bank

exceeded our expectations for asset growth in the second quar-

ter of 2008, and remains extremely well positioned for the future,

further proof that our consistent focus on asset quality and risk

management over the years has stood us in good stead.

Some banks have had to face major write-downs. Others have

had to seriously re-assess the quality of the assets they have on

their books. This presents Metropolitan National Bank with an

unprecedented market opportunity, that everyone at Metropol-

itan National Bank has been working very hard to capitalize on.

The results of their efforts are plain to see: Metropolitan National

Bank’s loan portfolio grew by 16% during the first half of 2008,

and we believe we can continue that pace of growth for the

balance of the year without in any way compromising asset

quality. I also believe that by year-end 2009 the U.S. economy

and the finance and banking industry will be well on their way
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to a general recovery and we should expect to see a return

to Metropolitan National Bank’s historical levels of earnings

and profit growth.

Metropolitan National Bank’s participation in the CDARS® (Certifi-

cate of Deposit Account Registry Service) program has been one

of the true highlights of the 2008 so far. A mediocre investment

climate combined with media coverage of difficulties at some

high profile banking institutions have increased demand for

FDIC insurance on large deposits. Through the CDARS program,

Metropolitan National Bank depositors can get FDIC insurance

on deposit amounts up to $50 million, with the ease and
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convenience of a single deposit account.* Metropolitan National

Bank is one of the few banks in the New York region that is part

of the CDARS network, which is made up of some 2,000 institu-

tions nationally. When a client needs to make an insured deposit

in excess of the normal FDIC-insured limit of $100,000, CDARS

structures the deposit across as many participating institutions

as necessary, and places reciprocating insured deposits at

Metropolitan National Bank. From an accounting and paperwork

standpoint, the deposit functions like it was a single deposit

account. So for investors looking for a temporary safe haven in

the current “cash is king” investment climate, or for institutional

or trust managers who for fiduciary reasons must document that

the funds they are holding are insured, a CDARS account can be

both economical and efficient. Metropolitan National Bank’s

participation in the CDARS program has been one of our most

successful undertakings to date with respect to increasing the

overall size of our deposit base without unrealistically inflating

CD interest rates.

Also continuing to make an important contribution to Metropoli-

tan National Bank’s continuing success in these difficult times is

our retail financial services subsidiary, CashZone®. CashZone’s

contribution to the bank’s revenues and earnings – principally in

the form of service fees – has been significant over the years, and

we believe it will perform even better as we expand CashZone’s

innovative retail financial services for the unbanked and under-

banked into new, regional markets.

Finally, we are pleased to report that our fourth banking center

in New York City – and our first outside of Manhattan – will open

in September in Boro Park, Brooklyn. Metropolitan National Bank

has many long-standing clients who live and work in the Boro

Park area, so our reputation should precede us into the neigh-

borhood. We also believe the neighborhood is poorly served by

the banks already there. Many banks in the area are either too

small to fully service the unique needs of this entrepreneurial

community, or are too big to provide the kind of “private bank-

ing” attention the typical Boro Park customer deserves. We fully

anticipate that the Boro Park banking center will be financially

and demographically a great fit for Metropolitan National Bank,

and we expect by this time next year we will be able to talk

about the greater-than-expected contribution this new banking

center is making to the Metropolitan National Bank franchise.

Mark R. DeFazio

President and CEO

Metropolitan National Bank

From the
President’s Desk…
(continued from page 1)

“Metropolitan National Bank exceeded
our expectations for asset growth in the
second quarter of 2008.”

*Funds may be submitted for placement through CDARS only after a depositor enters into a CDARS Deposit Placement Agreement with Metropolitan National Bank.The agreement
contains important information and conditions regarding the placement of funds by Metropolitan National Bank. Please read the agreement carefully before signing it.
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Metropolitan National Bank Member FDIC. © 2008 Metropolitan National Bank.
CDARS and Certificate of Deposit Account Registry Service are registered service marks of Promontory Interfinancial Network, LLC.

CDARS is one of Metropolitan National Bank’s newest services.

And it is the most convenient way to secure multi-million dollar

FDIC insurance on your CD investments. You can access

full insurance working with just Metropolitan National Bank.

You sign one agreement, earn one rate, and receive one

regular account statement.

Keep earning more returns on your savings.

more peace of mind
more FDIC insurance

for your CDs
up to $50,000,000 more

For more information or to schedule an appointment:

Anthony Rotondaro
Senior Vice President
Regional Market Manager

212 659-0606
arotondaro@metropolitanbankny.com
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Anthony Rotondaro
Senior Vice President
Regional Market Manager

212 659-0606
arotondaro@metropolitanbankny.com

Some of the most flexible, highest-yielding CDs in New York City.

Start earning more returns on your savings.

CD (Certificate of Deposit) Annual Percentage Yield (“APY”) is subject to change without notice. Minimum deposit of $2,500 required. Fees or penalties may reduce earnings.
There is a penalty fee for early withdrawal.

Member FDIC. © 2008 Metropolitan National Bank. (08/22/08)

more choices.
more interest.
more warmer dreams.
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Scott Lublin has joined Metropolitan National Bank Senior

Vice President, Commercial Real Estate. Mr. Lublin was a group

manager in the structured real estate finance group of M&T

Bank where he worked for nearly 20 years. “I liked what I did

and I liked my colleagues at M&T, but I was attracted to

Metropolitan National Bank by its growing reputation and

the entrepreneurial spirit I found there. I believe I can make a

real contribution to the growth of Metropolitan National Bank

going forward,” he says.

Mark R. DeFazio, President and CEO, calls Mr. Lublin a “recog-

nized expert in the field of commercial real estate lending. Scott

is well known and well liked among his peers in the banking

industry, and maintains strong relationships with the numerous

clients he has served over the years. Scott rolled up his sleeves

and got to work his first day at Metropolitan National Bank, and

has already lined up some important new transactions.”

Mr. Lublin’s experience includes all types of cash flow and non-

cash flow deals across all real estate product types, including

retail, industrial, office and multi-family, and he has been

involved in several sizable mezzanine

financings. "Clients are less concerned

these days with rates,” he believes. “What’s

important to them is completing a deal as

quickly as possible, and that’s where Metropolitan Bank has

always had an edge on the competition. We can typically go

from application to closing in two weeks if we have to, even

with some of the most complex deals. In most cases,” Mr. Lublin

continued, “a borrower is willing to accept a reasonable rate

differential, knowing that a loan will close on deadline, because

delays in closings can end up costing a borrower a lot more.”

Within days of assuming his new position at Metropolitan

National Bank, Mr. Lublin began introducing new clients to the

bank, including the principals of a large mezzanine fund that

makes real estate loans and then sells off senior pieces to banks.

“These transactions can often take up to six weeks to close

at other institutions, but they came in with a deal, and in

less than a week, we had agreed to terms and scheduled

the closing for a week later.”

Mr. Lublin says that although the commercial real estate industry

is having its share of trouble, he believes that “you can always

make good loans in bad times if you focus on the value of the

deal and are confident in the sponsor's qualifications.” He adds

that New York is “particularly resilient compared to other U.S.

markets for a variety of reasons. The city’s international standing

attracts foreign investors in any environment, particularly now

that the dollar is weak and prices are softening. Additionally,

New York is home to more than its fair share of knowledgeable

investors, who have substantial cash reserves and are long term

holders of properties, who have more of a tendency to see

today’s environment as an opportunity to find good bargains.

Finally, of course, New York City’s standing as a premiere tourist

destination helps support the city’s economic infrastructure

in both good times and bad. All told, I think the near-term

prospects for Metropolitan National Bank’s commercial real es-

tate lending business in the New York City area is quite strong.”

Scott Lublin to Head
Commercial Real Estate Lending Unit

Scott Lublin
Senior Vice President
Commercial Real Estate

“I was attracted to Metropolitan National
Bank by its growing reputation and the
entrepreneurial spirit I found there.”
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Metropolitan National Bank CFO Michael Lowengrub

suggests that “lingering economic concerns will continue to

impact bank earnings, in general, and Metropolitan National Bank,

in the near term. But we are reasonably certain that conditions

will begin to improve within the next 12 months. Our focus

at Metropolitan National Bank, in the meantime, is on maintain-

ing a high quality portfolio of loans in all our lines of business,

because when the recovery does come, the strength of our

portfolios will help take the bank to the next level.”

Mr. Lowengrub reports that while commercial real

estate lending is still the engine that most drives

asset growth at Metropolitan National

Bank, the bank has also quietly

had success in achieving its

goal of building a portfolio

of jumbo residential

mortgages “with asset

quality at least on par

with the loans in our

commercial portfolio.”

Mr. Lowengrub

attributes the bank’s

ability to attract high

quality jumbo loans in

part to its reputation for

paying close attention to client

needs, particularly when it comes

to details like scheduling closings.

He also points out that “there are also fewer lenders in this

segment of the residential mortgage business today, which

allows us to be very selective in vetting borrowers in order

to ensure credit quality, and meet the bank’s scrupulous

underwriting standards.”

As of June 30th Metropolitan National Bank had $37 million in

loans in its jumbo residential mortgage portfolio, up $16 million,

or more than 80%, from the beginning of the year. “Our expecta-

tion,” Mr. Lowengrub says, “is we will do at least another $16

million in jumbo originations during the second half of the year.”

“On the commercial real estate side, the New York metro area

continues to remain relatively strong, and that has allowed us

to originate about $43 million in net new commercial real

estate loans in the first six months of 2008,” Mr. Lowengrub

says. “In addition, we have a very robust loan pipeline and we

anticipate that we should do a goodly amount of business in

the second half as well.”

For all these reasons, Mr. Lowengrub is optimistic about the

medium-term prospects for the industry, and for Metropolitan

National Bank in particular. “In short, I think there is good reason

to anticipate some real improvement in overall economic con-

ditions in the next twelve months, as well as some easing up of

the long-term factors that have been depressing interest rate

margins for several years running. Couple this good macroeco-

nomic news with Metropolitan National Bank’s strengths and

growing reputation as an established commercial banking insti-

tution in New York, and I think we have good reason to expect

solid results for the bank over the next few quarters.”

Metropolitan National Bank CFO Michael Lowengrub
Projects Improving Conditions for Economy and Banks

Michael Lowengrub
Chief Financial Officer



Offer subject to change without notice, limited to one account per customer. Free checking with the $200 bonus requires activating full direct deposit of recurring payroll,
government benefits or retirement account disbursements. $500 minimum recurring direct deposit. $200 bonus will be credited to the account after first full direct deposit posts.
Bonus is considered interest and will be reported on IRS Form 1099-INT. Account must remain open and full direct deposit active for 6 months from the date of account opening
or the $200 bonus will be debited upon account closure. Metropolitan National Bank ATM and debit cardholders pay no Metropolitan National Bank fees to use any ATM world-
wide, and any“foreign”ATM fees charged by owners of ATMs other than Metropolitan National Bank are rebated.

Member FDIC. © 2008 Metropolitan National Bank.

open a FREE checking account

and get$200
bonus

+ NO minimum balance
+ FREE worldwide ATM access
+ FREE direct deposit
+ FREE online banking
+ FREE online billpay

One of the Best Deals in New York City.
Start getting more with free checking.

open a FREE checking account

and get$200
bonus

+ NO minimum balance
+ FREE worldwide ATM access
+ FREE direct deposit
+ FREE online banking
+ FREE online billpay

One of the Best Deals in New York City.
Start getting more with free checking.

For more information or to schedule an appointment:

Anthony Rotondaro
Senior Vice President
Regional Market Manager
212 659-0606
arotondaro@metropolitanbankny.com
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www.MetropolitanBankNY.com

Corporate Headquarters
99 Park Avenue
Fourth Floor
New York, NY 10016

212 659-0600
facsimile 212 659-0610

Manhattan Banking Centers
99 Park Avenue
New York, NY 10016

212 365-6700

16 West 46th Street
New York, NY 10036

212 938-0770

1359 Broadway
New York, NY 10018

212 643-6981

Brooklyn Banking Center
5101 13th Avenue
Brooklyn, NY 11219

718 851-2657

© 2008 Metropolitan National Bank.
CashZone and the CA$H ZONE logo are registered trademarks of CashZone Check Cashing Corporation.
CDARS is a registered service mark of Promontory Interfinancial Network, LLC. (MB-NWSLTR-0808)

Congratulations
Metropolitan National Bank continues to grow.
New hires this quarter were:

Scott Lublin
Senior Vice President
Commercial Real Estate Lending

Claudia Aviles
Customer Service Representative
99 Park Avenue Banking Center

Gail Newbold
Receptionist
Corporate Headquarters

Bank
Notes

The following Metropolitan National Bank employees were
recently promoted:

Jo-Annie Ortiz
Assistant Vice President
Online Banking

Luis Negron
Customer Service Representative
16 West 46th Street Banking Center

Thomas Moore
Vice President, Team Leader
Commercial Real Estate

Thomas Mulhall
Vice President, Team Leader
Commercial Real Estate


